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Complex Financial Instruments Group Of The Year: Cahill Gordon
By Hailey Konnath

Law360 (January 27, 2026, 4:04 PM EST) -- Cahill Gordon & Reindel LLP's leveraged
finance and private credit attorneys have continued to guide headline-grabbing
deals in the midst of complex regulatory and tumultuous economic conditions,
including financing Nexstar's proposed $6.2 billion mega-merger of television
broadcasters, earning the firm a spot among the 2025 Law360 Complex Financial
Instruments Groups of the Year.
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The proposed Nexstar-Tegna merger would establish the country's largest local g 5%25
broadcasting company, and Cahill Gordon's team served as the only outside THE

counsel to the financiers. Cahill Gordon secured financing despite tough regulatory
roadblocks, like Federal Communications Commission market caps and the

unexpected competing bid from Sinclair.

Ariel Goldman, Cahill Gordon's co-operating partner, said he's worked on Nexstar deals for about a
decade, and this was "by far the largest acquisition that Nexstar's undertaken." The deal also came with
"significant overhang of regulatory scrutiny," because it involved two of the largest television
broadcasters in the country, he said. Traditionally, the FCC wouldn't allow such a merger under "very
black and white rules in place" at the time the Cahill Gordon team was working on the deal, he said.

"That required a lot more work getting all the parties comfortable moving forward with it," Goldman
said.

Notably, the Cahill Gordon team is also representing the banks committed to provide the financing for
Paramount's hostile $108 billion bid for Warner Bros. Discovery. The team previously represented the

banks that financed the Skydance Media merger with Paramount Global, "so it was a natural extension
for us to be asked to be involved with this," according to Goldman.

Joe Slotnick, a member of Cahill Gordon's executive committee and partner working on leveraged
finance transactions, said the team's experience and volume of transactions makes the firm unique.

"One of the key differentiators for us is that length of experience, the relationships it's created for us
with our clients and our ability to solve problems and drive outcomes based on those relationships and

the trust we have from our clients and from all the other participants in transactions," he said.

In 2025, Cahill Gordon also guided the financing of Novolex's $6.7 billion take private of Pactiv



Evergreen plus the subsequent $5.57 billion of debt financings needed to complete the acquisition.
Goldman called it "a bread and butter transaction for Cahill's leveraged finance practice."

"It's large, private-equity-driven [mergers and acquisitions] financing, representing big banks in a
syndicated financing," he said.

However, between when the deal was signed and when it was ready to go to market, the federal
government announced tariffs. "The macro environment changed very materially," Goldman said.

"We very quickly were put into a position of scrambling to solve a lot of problems that people hadn't
hoped to face," he said. "And ultimately we were able to successfully guide the various parties through
that difficult environment to get to a transaction closing that was successful for everyone around it."

Cahill Gordon also helped Western Digital spin out Sandisk via a $2 billion term loan and $1.5 billion
revolver loan. And on top of that, the firm was the sole outside counsel advising private credit leader
Ares on funding Bain's buyout of HealthEdge. Just months later, Cahill Gordon helped Bain buy UST
HealthProof. The combined value of the private credit jumbo loan secured by Cahill Gordon's team was
more than $2 billion.

Peter Williams, co-head of Cahill Gordon's private credit group, said the Bain deal is a "good
representation of our private credit capabilities, but also just a really good use case for private credit in
general." The firm was asked to advise Bain on an "extremely tight timeline," he said.

"Not only did we close that deal, but then when the opportunity for the company to actually
consummate the HealthProof acquisition a few months later, we were at the ready and jumped in and
did that," Williams said.

He described it as a "firm without sharp elbows." That's because while he works with his private credit
group most of the time, Williams and his colleagues have access to the rest of the firm's decades of
experience and infrastructure.

"That's why we tend to gravitate toward the tougher, high-profile sort of name brand transactions that
you see in the market," he said.

Cahill Gordon's leveraged finance group includes 45 partners, mostly working from its New York City
headquarters, plus Washington, D.C., and London. The group grew the most in 2025 and is continuing to
grow in the private credit space, according to Slotnick.

In particular, data center financing has been a big driver of a lot of the firm's activity in the second half
of 2025 and into this year, Goldman said.

"We're going to look at ways to continue to grow into that digital infrastructure finance space as well as
more broadly into project finance and infrastructure," Slotnick said. He added, "It's all complimentary,
and we want to continue to grow in all those directions."

Goldman added that there "are lots of different views on data centers, but our clients bring those highly
sensitive, important transactions to us because they trust us to navigate the financing and structuring
and other issues for them and help them achieve the goals that they have."



"The culture at Cahill is that we roll up our sleeves and figure out how to do the deals that our clients
need us to do," Slotnick said. "So that convergence of the clients and the markets is a great opportunity
for us to build into different spaces and take advantage of those market tailwinds."

—Additional reporting by Dorothy Atkins and Nadia Dreid. Editing by Adam LoBelia.
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